Est. 2015

ALTA PERFECTO

Training & Consulting for Wholesale Banking
Masterclass Public Training

Mastering Non-LC Based Financing:

Pre & Post Shipment, Pre & Post Sales Financing and Value Chain Financing under Non-LC transaction of Advance
Payment, Open Account & Documentary Collection Transaction
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Investment fee : 10 mio / pax (exclude PPN)
Including 2 days comprehensive training, hard & soft copy of
training material & certificate and multiple case studies.
Investment fee is not including transportation &
accommodation.

Since 2015, Alta Perfecto has been
trusted by these companies
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Join this comprehensive vyet easy to

understand training delivered by 15+ years of

hands-on experiences trade finance bankers

who had work with HSBC in South East Asia

(Indonesia) & Middle East (Qatar) and learn

the following :

* Understand the fundamentals of trade
finance

* Master different types of payment methods
used in international & domestic trade

* Learn & master step by step of non-LC
payment method : advance payment, open
account and documentary collection

» Different types of import & export financing
: account payable financing (pre & post
shipment) and account receivable financing
(pre & post sales). Product features,
drawdown & settlement process

* Financing against value chain : Distributor
financing & supply chain finance. Product
features, drawdown & settlement process

* Learn & master how to identify needs,
obtain information and to calculate &
structure non LC based financing facility
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Masterclass Public Training
Mastering Non-LC Based Financing:

Day 1

Day 1

Alta Perfecto | training@altaperfecto.com | Vivi/Yudha 0813 9888 2230

Overview of trade finance &
services, international & domestic
trade

Fundamentals of trade finance :
payment methods for
international & domestic trade,
trade cycle & working capital
requirement

Detailed step-by-step non-LC
mechanism explained with related
rules and examples of transaction
& underlying documents

o Advance payment

o Open Account

o Documentary Collection

Case study, group discussion &
presentation |

Import financing under Non-LC

transaction

o Account payable financing —
pre shipment

o Account receivables financing
— post shipment

o Product’s features, drawdown
& settlement mechanism of
products

o Risk & mitigation

o Mapping of import financing
under non-LC products

o How to calculate & structure
import financing facility

Case study, group discussion &
presentation Il
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Day 2

Day 2

Export financing under Non-LC

transaction

o Purchase order financing —
pre sales

o Account receivables financing
— post sales

o Product’s features, drawdown
& settlement mechanism of
products

o Risk & mitigation

o Mapping of export financing
under Non-LC products

o How to calculate & structure
export financing facility

Case study, group discussion &
presentation lll

Financing against a company value

chain

o Distributor financing

o Supply chain finance

o Product’s features, drawdown
& settlement mechanism of
products

o Risk & mitigation

o Mapping of financing against
value chain under Non-LC
products

o How to calculate & structure
value chain financing facility

Case study, group discussion &
presentation IV

www.altaperfecto.com



Est. 2015

Masterclass Public Training ALTA PERFECTO

Mastering Non-LC Based Fina ncing: Training & Consulting for Wholesale Banking

Meet Your Subject Matter Expert

& Lead Trainer

Taufik Ardi is the founder of Alta Perfecto (a well-known training & consulting services in
wholesale & transaction banking space) and Global Transaction Banking Specialist - GTBS
(a provider of professional testing, assestment, event and award in transaction banking
industry). Prior to his business ventures, he has gained extensive 15+ years of hands-on
experiences from various type of banks (local, state-owned and foreign bank) all of them
are in trade finance dan wholesale transation banking business.

He gained technical, leadership dan strategic capabilities as product dan business
development manager. During his full time career in banking he had worked with HSBC in
two different market region South East Asia (Indonesia) dan Middle East (Qatar), also he
had worked with a state-owned bank (Bank Mandiri) and a local bank (Bank Mega).
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\nHouse Training \n-House'Training

Mastering Wholesale Transaction
Fundamentals of Corporate Financial Banking Concepts & Strategies 1 Brevet
Statement & Credit Risk Analysis y Wholesale Transaction Banking
. - ING & WINNING WHOLESALE

: 22 -/23 FEBRUARI 2024

Participant: Customer Implementation, Product

Planning & Support & IT Infrastructure ' BATCH 2,\
Participants: Divisi Wholesale Transaction Product and Partnership &
Participants: PT Toyota Astra Financial Services, PT Bank Jasa Jakarta, Divisi International
PT Astra Sedaya Finance, PT Komatsu Astra Finance,
PT Surya Artha Nusantara Finance, PT Astra Mitra Ventura
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\n-HoUSE Training \n-HouselTraining \n"HOUSE Training
Workshop Aliansi Wholesale & Retail Business Mastering Various International Rules

Ecosystem untuk Penguasaan Transaksi & Sinergi impiementing & Execating Wholesale Guarantee: Demand Guarantee & } Intermediate Trade Finance
Pengembangan Bisnis Transaction Banking Strategies & Initiatives standby Letter of Credit J
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BATCH 2

Participants: GTS SFS, Implementation, Client articipant s e ticipants: Aus " ding RM, Busines:
Management, Cash Management arantee & in: 4 ct, Lega Manager, Corpos '8 RM, Trade Sales Specialist

Uraining cubup bk & komumibatt — e — § ) Training ang sangat membaneu dan peatikal

Mamberikan perspeif bars i bisnis perbankan,
i W - ndak diganggu heriaan Membarikan penjtatan yg bk terkaic ko
Bisa bsjatan b suppart selurun baglan erkait SR 5 “ahings meisknt dusgatan

Alta Perfecto | training@altaperfecto.com | Vivi/Yudha 0813 9888 2230 www.altaperfecto.com



