
Masterclass Public Training

Mastering Letter of Credit (L/C) 
Based Financing :

Various financing of letter of credit : Trust Receipt, UPAS/UPAU, Pre-Export Financing, Negotiation/Discounting, 

Export & Import Forfaiting (Indirect UPAS)

19 – 20 February 2026

Ashley Tanah Abang atau

setara

08.00 – 17.00 WIB

Investment fee : 10 mio / pax  (exclude PPN)

Including 2 days comprehensive training, hard & soft copy of

training material & certificate and multiple case studies.

Investment fee is not including transportation &

accommodation.

Join this comprehensive yet easy to
understand training delivered by 15+ years of
hands-on experiences trade finance bankers
who had work with HSBC in South East Asia
(Indonesia) & Middle East (Qatar) and learn
the following :
• Understand the fundamentals of trade

finance
• Master different types of payment methods

used in international & domestic trade
• Learn & master step by step LC mechanism

from issuance, advising,
collection/negotiation and settlement
process

• Different types of import financing : trust
receipt, UPAS and UPAU. Product features,
drawdown & settlement process

• Different types of export financing : pre-
export financing, negotiation or discounting.
Product features, drawdown & settlement
process.

• Learn & master the two type of forfaiting :
export and import forfaiting (indirect UPAS).
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• Overview of trade finance & services,
international & domestic trade

• Fundamentals of trade finance : payment
methods for international & domestic
trade, trade cycle & working capital
requirement

• Detailed step-by-step LC mechanism
explained with related UCP600 rules and
examples of SWIFT & underlying
documents
o Issuance process
o Advising process
o Negotiation/collection process
o Settlement process

Case study, group discussion & presentation
I

• Import financing under Letter of Credit
o Trust receipt
o Usance payable at sight (UPAS) &

Usance payable at usance (UPAU)
o Product’s features, drawdown &

settlement mechanism of products
o Risk & mitigation
o Mapping of import financing under LC

products
o How to calculate & structure import LC

based financing facility

Case study, group discussion & presentation
II

• Export financing under Letter of Credit
o Pre-export financing
o Negotiation & discounting 

• Complying & discrepant document
• Bank or customer limit

o Product’s features, drawdown & 
settlement mechanism of products 

o Risk & mitigation
o Mapping of export financing under LC 

products
o How to calculate & structure export LC 

based financing facility 

Case study, group discussion & presentation 
III

• Forfaiting : without recourse discounting 
o Forfaiting as risk mitigation tools for 

corporates
o Forfaiting as alternative working capital 

financing
o Export forfaiting 
o Import forfaiting (indirect UPAS) 
o Product features, drawdown & 

settlement mechanism of product
o Comparing between import forfaiting 

(indirect UPAS) and other import 
financing products.

o Risk & mitigation
o Mapping of export financing under LC 

products

Case study, group discussion & presentation 
IV

Day 1 Day 2
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Meet Your Subject Matter Expert                                       

& Lead Trainer 

Taufik Ardi is the founder of Alta Perfecto (a well-known training & consulting services in

wholesale & transaction banking space) and Global Transaction Banking Specialist - GTBS

(a provider of professional testing, assestment, event and award in transaction banking

industry). Prior to his business ventures, he has gained extensive 15+ years of hands-on

experiences from various type of banks (local, state-owned and foreign bank) all of them

are in trade finance dan wholesale transation banking business.

He gained technical, leadership dan strategic capabilities as product dan business

development manager. During his full time career in banking he had worked with HSBC in

two different market region South East Asia (Indonesia) dan Middle East (Qatar), also he

had worked with a state-owned bank (Bank Mandiri) and a local bank (Bank Mega).


